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Forecasting the future

Let us point you in the right direction -

There are signs everywhere if you know where to look.

JOHMN DAHLIN

Managing Director COLLIERS
602.222.5049 INTERNATIONAL

john.dahlini@eolliers.com

LANDLORD SERVICES | CLIENT-TAILORED SERVICES Our Knowledge is your Property

Micro-Area-Partnerships (MAPS)
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Competitive Circle™ isa
comparison of the subject property to
other properties with similar
building occupancy, rental rates,
building qualities, tenant mix,
potential renancy,
market condirions, and sub-market
conditions within a three-mile radius.

’ FIGURE |: COMPETITIVE CIRCLE™ EXAMPLE

“By 2020, the campus will have 15,000 students
across 20 acres i downtoun Phoenix.
Chnce the campus is fully buale, it will mregrate academic,
public, private and residennial development m
a diverse — and modern — living and leaming environment.,
Many of the parking lots and one-story
buildings that exist today aroumd
the campus will be replaced with more vertical
buldings emd commuanity areas.

We're crearng something that has
not extsted i Arizona,
which is a truly terhan umiversicy
enviromment that lets students and faculey
experience the educational process in
the midst of an active city.”
Memmoy Harrisom,

vice fresiclent and prrovost of the

Dlowentoun Phoenix camping
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COLLIERS LOOKSTO
THE FUTURE OF PROPERTY MANAGEMENT

Caolliers International plans a reorganization of its services thar will impact owners of office
and retail propertics. This merger of services will create a team-hased service program designed
with the property owner in mind. Property owners will work with one Strategic Unit Leader

who will coordinate with vartous services based on client needs
As part of this service package, Colliers pledges 100% Dependable Results.
Colliers will begin by focusing on the following types of properties:
o (Mhce building larger than 150,000 sf.
¢ MNeighborhood rewail centers with a demoegraphic indicator for area residents
with a disposable income of $75,000 or greater within a three-mile radis.
This focused approach to owners' needs reinforces our focus on specialization. This specialized

process of categorizing owners into similar groups allows Calliers 1o concentrate all of their
resources for the benefit of the client,

Colliers’ package of services will include the following:

¥ Valuation
P Financing
»  Improving the positioning of the property within the properties

Competitive Circle™
Leasing

Management and Operations
Acquisitions

Dispositons

Consulting Services
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This new, specialized approach s characterized a5 Micro-Arca-Partnerships between
Colliers and our clients. This approach analyzes the micro-geopraphic area where the
property is located and brings together a combination of geographic, demographic
and product type analysis resulting in a4 more holistic approach 1o the property and

end-goals of the client (Figure 1).

LIGHT RAIL —THE IMPACT OF ASU

The 1.3 hillion dollar starver line for Light Rail, which will connect Phoenix, Tempe and
Mesa, is expected o be open by December 2008, Ofhcials believe it will be particularly
popular with Arizona Stare University students antending the downrown Phoenix campus, as

well as those going to school in Tempe,

This section should deliver 3,000-4.000 riders per day and iz a erivical link in making the
two campuses work together. It is also o rransportation connection that will expand the
partnerships berween various colleges within ASU and privare industry that will be located
along this transportation route.  ASL is hoping w build student housing along the roure.
The goal is 1o have 4,000 student beds apen and available by 2015. As the ASU Downrown
Campus conrinues its rapid growth 1o a student population of 15,000 in the next several years,
the possibilities for housing and service businesses along the rransit route will explode.



Forecasting the future

As a result, we will see the stretch between Central Avenue and downtown Tempe become one of
the most valued locations for new construction over the next 15 vears. New office, industrial and
multi-family construction will flock to various locations along this route so that their tenants will be

able to use the light- rail to go w class, work, and shop.

MANAGING PUBLIC/UNIVERSITY PROPERTIES

Management of what may be the largest university in the United States, acros a }JOHN:“HUN
: Managing Director
large  metropolitan area, will be an  evolving  science. Ir must  integrate  mulii-use Lanidlord Servi
_ _ _ _ n rvices
facilities, rransportation,  security,  housing,  highly  specialized  bio-tech  facilivies  and £02.222.5049
public-private partnerships in the required real estare developments. Verrical development and john.dahlin@colliors.com

redevelopment will incrense along the light rail lines and in the downtown corridor.
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Tt mil f properties thar suppore ASLD and sorted by ASL will crear MAsEMEnt
spectalization requirements thar do nor exist wday,  Colliers International has become o service
partner with ASU and City of Phoenix in the initial phase of the ASU Downtown Campus as this

exciting push to the future begins {Figure 2). According to the

2004 Elliot Pollack economic
impact study on the
Downtown Phoenix campus:

ASU DOWNTOWN CAMPUS EXPANSION - PROJECTED 2008

An average of 1,300 jobs will be created

If : - | annually, with an economic output of
Crankite Building (Downtown Campus) I 223,000 sf Office/Classroom $166.8 million.
ASL Downtown Residential (Dormitary) I 750 Beds Residential

ASU PROPERTIES MANAGED BY COLLIERS INTERNATIONAL

At full build-our, the project is expected
to create 7,700 jobs, with an annual

going ational impact of
$569.5 million.

During the construction phase, the state
ASL Downtown Campus 4 524.000 sf Mixed-Use will collect an average of $5.2 million
Brickyards on Mill Avenue, Tempe 4 400,000 sf Mixed-Usa annually in taxes and fees. Revenues for

ASU Tech Building. Main Campus 2 | 40,000 sf Research/Ciffice Maricopa County would be $1.5 million,
with %1.7 million going to Phoenix.

The annual operational impact of a fully
built-out campus will create revenues
for the state of $18.7 annually, with
another $8 million going to the county

and $7.3 million to Phoenix
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2390 E. Camelback Rd, Suite 100
Phoenix, Arizona 85016

Phone; 602.222.5000
www.cclliers.com/phoenix

| 4080 M. Morthsight Blvd, MIKE FITZ-GERALD
Scottsdale, Arizona 85260 Managing Director COLLIERS
Fhone: 480.596,9000 602.222.5038 INTERNATIONAL

wyww.colliers.com/scottsdale mike. firz-gerald@colliers.com
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